Getting Started
With The Angier Team
Looking to purchase a home? Your first step in the process is to get pre-qualified – this will tell
you what you can afford. The best way to do this is usually with a 15-20 minute phone call where
we can discuss the details of your purchase, your finances, and loan options available. I can then
answer any initial questions you have. From there, you’ll complete an online application and send
in some basic documentation for review which will confirm the information you provided during
our phone call. We can then reconnect on any questions you have and finalize your prequalification.
To complete the online application go to www.theangierteam.com, it will take you to a secure
website where you can begin. The application website also provides a secure upload portal to
submit your documentation; below is a general list of the items you will need to provide:
•
•
•
•

Your most recent 30 days of paystubs
Your two most recent years W-2’s and/or any K-1’s you may have received
Your two most recent years Federal Tax Returns
A legible copy of your driver’s license

In the interim, should you have any questions or need any other assistance please do not
hesitate to contact me. We look forward to assisting you with your new home purchase!
Thank you,
Ryan Angier, Sales Manager
(240) 479-7665 | NMLS ID: 447907 | rangier@firsthome.com | www.theangierteam.com
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What Determines
Mortgage Rates?

%

6 Factors that affect interest rates.
ECONOMIC DATA
Rates go UP

Rates go UP

INFLATION
Rates go UP

Labor statistics show higher pay roll
Unemployment rate decreases

High consumer prices
Higher hourly wages

Rates
go go
DOWN
Rates
DOWN

Rates go DOWN

Slow manufacturing
Weak housing market

STOCK MARKET
Rates go UP
Stock market on the rise
Rates go DOWN
Stocks in decline

GEO POLITICS
Rates go UP

Lower consumer prices
Lower hourly wages

FEDERAL RESERVE
Rates go UP
Pulling money out of the monetary
system indicates the Fed is
expecting inflation
Rates go DOWN
Adding money into the monetary
system creates a looser credit
environment to stimulate the
economy

GLOBAL EVENTS
Rates go UP

Foreign value of goods and services
improves
Improvement of foreign relations

Smooth activity around the world
with no catastrophic weather or
events.

Rates go DOWN

Rates go DOWN

Foreign economy sinks
Foreign conflict

Earthquakes
Droughts
Acts of terror
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AVOIDING
MORTGAGE
SABOTAGE
Homebuyers are often not aware of how
an innocent transaction such as making a
credit card purchase or moving cash from
one bank to another can jeopardize the
mortgage pre-qualification process.
Please be aware of the common areas that
need special attention:
1

DON’T MOVE YOUR CASH/SAVINGS AROUND:
We have to verify all funds for closing, including the
source of those funds. Moving assets around can
create a paper trail nightmare. The best advice is to
leave everything where it is, even if the purpose of
the move is to pool your funds for buying the house.
After we verify your accounts and give you an “ok”,
you can consolidate your accounts if you want.
Always consult your Loan Originator or Processor
before you move any funds.

2

LARGE DEPOSITS:
We must verify all sources of funds for the
transaction. We will be looking at any large deposits
into your asset accounts (checking, savings, money
market, etc.). You should be prepared to document
the source-such as a copy of the paycheck, bonus
check, money from the sale of an asset, etc. If you
have a question as to how, please call your Loan
Originator or Processor.

3

SELLING SOMETHING?:
If you are selling an asset such as a car, an antique,
or baseball card collection to come up with the cash
for closing, please document the asset. For example,
if you purchase a car, obtain the check from the
buyer, car title and a bill of sale. You may need to get
a certified appraisal for the item.

4

DO NOT PACK ANY FINANCIAL PAPERS:
Keep all pages of your tax returns, along with any
W-2’s, 1099’s, or K-1’s and any other financial
papers from the past two years in a handy place. If
you sold a home in the past two years, have your
(HUD-1) Settlement Sheet handy. You may have to
provide an item that you did not anticipate.

5

CHANGING JOBS:
Please do not change jobs during this process
without your Loan Originator’s knowledge. The new
position could jeopardize your approval for this loan.

6

GIFTS:
Gifts from relatives are very common in the purchase
of a home. However, there are specific ways a gift
must be handled as to not create a paper nightmare
for you. If you are getting a gift, hold off receiving
it until you have spoken with your Loan Originator.
Please carefully follow the instructions on our
Gift Letter form for your particular type of loan.
Remember to consult with your Loan Originator or
Processor if you are unsure.

7

BECOME A PAPER HOUND:
Save all pages of all bank statements and pay stubs
from now until closing. We will need them, so please
keep them handy.

8

CREDIT CARDS/NEW DEBT:
Do not apply for any new credit of any kind! That
creditor will show up on your credit report, and we
will have to verify there is no new outstanding debt.
If you are planning to add a debt or pay debts off
for closing, wait until you have spoken with your
Loan Originator or Processor. We may be able to
pay off those debts at closing, with no effect to your
approval process. If you have paid off any debts
recently, it may not show on your credit report, and
we will have to re-verify each creditor’s current
balance, requiring more time.

9

REVIEW YOUR CREDIT REPORT:
The best way to get a jump start on your mortgage
process is to know what your creditors are saying
about you and the accuracy of the information!
Review the report with your Loan Originator and
report any inaccurate or OMITTED information.
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